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(uacose)
AYJIUTOPHA 3AETOCT:
T. Y.
e JIEKIINU 0 0
o VIIPAXXHEHUS (cemunapuu 3aHsThs/ 30 2

JTa00paTOPHU YIIPAKHEHN)

N3BBHAYJIUTOPHA 3AETOCT 60 -

H3rorBuiau nporpamara:

(ct.mp..FO.Tonoposa)

PBLKOBOTUTE KATEAPA: covvernrinrneneinracnenecncesesacnennen
»3anMagHoeBPONeiCKH e3nIn* (cr.mp.C.IlepeBa)



ILAHOTANNWA

06yquuem0 6 1-6u Kypc, u 0a 3anosnae cmyéeﬂmume C HOBU memMu U Hoea MePMUHOIOcUA HA busznec-
aHZﬂuﬁCKuﬂ,KaKMO U 0a nomocHe Ha cmydenmume oa npu()o6uﬂm HOBU yMeHu}l.Kpr'bm BKJIloY6a Ae6-
meHmu4Hu mekcmoee,pa3noo6pa3uu ynpasiCHeHus u ()eﬁnocmu,Hacoquu KbM yceosedaHnemo Ha Hoed
JIeKCuKa u npu()o6u6anemo HA HOBU YMEHUA,Kamo €0H06p€M€HHO ce 3am€bp9f00616(1m noayyerume 6 1-6u
Kypc 3HaHus u ymeHu;l.Kprbm cvuyo n0020mes 3a no-3a0v1b604ero usyuaearne Ha OuzHec-anenulcKy Ha

Llenma Ha Kypca e 0a yCcv8bpuieHCmea npudodumume 3HAHUsL U YMEHU,NOIYUeHU NO 8peMe HA

no-KuvCeH eman..

INLTEMATHUYHO CbABPKAHUE

No.
o HAUMEHOBAHUE HA TEMUTE U NIOATEMMUTE BPOI YACOBE
pen
J Cc3 Jy

1 | Marketing

1.1 | Successful marketing 3

1.2 | Enquiries and reports; sales leaflets 3

1.3 | Marketing consultancies 3

2 | Planning 3
2.1. | Time management 3

2.2 | Ways to plan 3

2.3 | Meetings

3. | Managing people

3.1 | Efficient managers 3

3.2 | Management styles 3

3.3 | Organisational behaviour 2

3.3 | Role-play 2

4. | Test 2

Oo6mo: 30




I1I1. @OPMH HA KOHTPOJI:

No.

o pen BUJ U ®OPMA HA KOHTPOJIA Bpoit | UA3 u.
1. CemecTpuaJjeH (TEKYHI) KOHTPOJI
1.1. |Ponesa urpa 1 20
1.2. |IlpeBon 1 20
1.3.
1.4.
O01mo 3a ceMecTpHAJIeH KOHTPOJI: 2 40
2. CecueH (KpaeH) KOHTPOJI
2.1. |Tekyma orneHka 1 20
Q0110 32 cecHeH KOHTPOJI: 1 20
0610 32 Bcuukn (opMH HA KOHTPOJI: 3 60

IV. JUTEPATYPA

BABJIKUTEJIHA (OCHOBHA) IUTEPATYPA:
1.Market Leader Course Book Pre-intermediate,Pearson Longman,2008
2.Market Leader Practice File Pre-Intermediate,Pearson Longman 2008

NPENNOPBYUTEJIHA (IOIIBJHUTEJIHA) IUTEPATYPA:

1.New Headway Course Book,Oxford University Press 2011
2.New Headway Workbook,Oxford University Press 2011




